
B 	a minority-, woman-, or veteran-owned firm 
that wants to break into the Fortune 500 or a 
prime company that already does business with 
a major corporation?

B 	a Fortune 500 Corporation that is frustrated 
with the poor presentations that you get from 
suppliers? Do you want to better prepare the 
minority-, woman-, veteran-owned firms and 
other small businesses that want to do business 
with you?

B 	an NMSDC Council, WBENC Regional Part-
ner Organization, minority chamber, SBA 
or any other organization that supports the 
dreams of small business to sell to America’s  
big corporations?

Then this book is for YOU!

Tackling the Titans will teach you how to:
—	 Create a seven second Value Proposition
—	 Deliver a fifteen second Capability Statement
—	 Identify your niche market
—	 Differentiate yourself from your competitors
—	 Answer the question: “How am I unique?”
—	 Stand out in crowded commodities

Learn what major corporations want and don’t want 
from you. What to say and what not to say.

Get the stories from the professionals in the field.

If you have a product or service that fits their needs, 
the advice in this book will get you to the next step in 
the procurement process with the Fortune 500 or their 
Prime Suppliers. Get your copy today!

Julia Hubbel also offers powerful, dynamic training 
seminars on Tackling the Titans.

www.TacklingtheTitans.com
720.221.7335

Are you?


